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“Their service and the level of
professionalism were excellent.
We had an offer within days of the open
Wherever
your
property
journey
house
and the
property
sale completed
within
weeks.
team were
takes 10
you,
we’llThe
ensure
it’s smooth,
supportive and always happy to help.”

swift and turbulence free...

Mr Metis - January 2021
Read more reviews from our customers on Google and our website.

From check-in to completion

Why choose
Linley & Simpson
to sell your
property?

‘We pride ourselves on our personal touch,
and delivering a customer experience for
you that is first class at all times.’
People say that buying and selling your

An individual service
that is tailored to you
A regional network of
branches covering North
& West Yorkshire
An award winning brand
with a trusted reputation
in the property market

house is one of the most stressful times
in your life – well, our team works its socks

1000s of current
clients on our database

off to make sure this is not the case.
We will create an immediate buzz around
your property, using state of the art
marketing tools and professional

Highly trained and industry
experienced staff all of
whom have achieved or
are working to professional
accreditation through the
National Association of
Estate Agents (NAEA)

photography. Our experienced sales team
are here throughout every aspect of the
sale, from showing potential buyers around
to helping sort out removal companies.

Promotion via multiple
websites including, Linley
& Simpson, Rightmove,
Boomin & Zoopla.
A unique sales marketing
cycle with specific
focus on identification of
key buyers for your home
Intuitive use of technology
which allows us to
communicate with you
more effectively at key
points of the sales process

Will Linley - Founder and Chief Executive. Nick Simpson - Founder and Managing Director. Pictured at
Martin House Childrens Hospice. Linley & Simpson have raised over £100,000 for the hospice since 2016.

More information
and useful links

Why choose Linley & Simpson
to sell your home

Ripon

Through our extensive industry experience we understand that as a potential
seller your key aims are to achieve a sale, within a timescale to suit your
individual circumstances, and at a price you are happy to accept.

A regional network of high profile,
interlinked branches covering North,
West and East Yorkshire
Online presence on most keyword
searches in Google - search houses for
sale in your area and you should see
us on page 1 of Google
Highly trained and industry experienced
staff all of whom have achieved or are
working to professional accreditation
through the National Association of
Estate Agents (NAEA propertymark)
An award winning brand with a trusted
reputation in the property market
Over 4000 daily visitors to the
Linley & Simpson website

A unique sales marketing cycle with
specific focus on identification of key
buyers for your home, we don’t just wait
for buyers to enquire, we proactively look
for your ideal buyer
Facebook & Instagram advertising – we
don't just post your property on social
media, we actively promote your property.
Targeting likely buyers in your area.
We reach on average over 100,000 people
a month and attract 1000 web visitors a
day through our social media advertising

Harrogate
Skipton

York
Ilkley

Always use an
NAEA registered
estate agent for
your peace of mind.

Wetherby
Otley

Horsforth
Roundhay
Bingley
Chapel Allerton
Saltaire
Headingley
Pudsey
Leeds

Wakeﬁeld
Consider your
options when
choosing an agent to
sell your property.
There are bespoke
selling solutions to
suit most sellers.

Intuitive use of technology to allow our
team to communicate with you more
effectively at key points of your sales process

Holmﬁrth

Shefﬁeld

Promotion via multiple websites
including, Linley & Simpson, Rightmove,
Boomin & Zoopla

A regional network of high profile,
interlinked branches covering North,
West and East Yorkshire

An individual service that is tailored to you

When choosing an
agent, find out their
success with similar
houses to yours.

Beverley
Hull

More information
and useful links

Tips for selling

The gardens, driveway and
first impressions

There are some things that you should
consider before placing your property on
the market to make it as desirable as
possible to potential buyers.

What would your reaction be to the property when
you first see it?
First impressions count for everything and this isn't just
the internal of the house. Is the garden well kept? Is there
any colour? Are there any weeds on the drive? Does the
fence need a new coat of paint? Even having a clean car
could make all the difference.

Clutter
Especially for viewings but also for your property photos.
Make sure your house is tidy and free from clutter, although
people aren't buying your belongings it can sometimes
take a lot for people to look past them.

Did you know we can
sell your house at
no cost to you.
Find out more in our
AUCTION section.

All our customer
get access to
our REWARDS
incentive.
Visit our website to
register today and
save at 100's of local
businesses.

Blank canvas
Your home will be decorated to your taste and this may
not be to everyone's liking. Some buyers may want a blank
canvas so they can put there own stamp on the property,
maybe a new neutral coat of paint could make a difference
in a room that may have been decorated for a child?

Lighting

Each year we support
local schools, clubs and
community groups. We
have a dedicated pot of
£30,000 to donate.

Make sure that you open curtains for viewings and utilise
artificial light if needed. By keeping blinds and curtains
shut it can make rooms look smaller than they are.

Neighbours
Tell your neighbours when you have people viewing the
property and ask if they can say hello to viewers or maybe
tell them a little about the area. Every person who views
your house could be potential neighbours, a lot of the
time it isn’t just the house that people are buying, it's
the lifestyle.

Make sure your house is tidy and free
from clutter, although people aren't
buying your belongings it can sometimes
take a lot for people to look past them.
Read all our customer
feedback on our website.

We can also
help with:

How will you sell
my property?
We pride ourselves on our exceptional
local knowledge. All of our staff live
and work locally and know their patch
inside out. We only employ the
industry’s top estate agents, so you
know your property is in the best
hands at all times. Importantly we all
love what we do and are passionate
about property as well as the people
who live in them.
Our experienced valuer visits your property and
provides you with a suggested marketing price.
We consider comparable properties and local
knowledge when arriving at this figure.
Our team will visit your property at marketing stage to
make sure we are familiar so we can discuss your
property in detail when talking to potential buyers.
All aimed at achieving at the best price.
We will call potential buyers, prior to marketing.
We will produce your property brochure before
going live. This will be a glossy brochure, with high
quality photography, a floorplan and description of
your property.

At the valuation we provided you with a vendor
questionnaire which will give us a good understanding
of your property so we can provide a great service, not
to only yourselves, but to our buyers when attending
viewings. Attention to detail is key to enhance the
viewing experience.
Your property will benefit from extensive coverage across
our network of branches. Your property will be
advertised on linleyandsimpson.co.uk, Rightmove,
OnTheMarket, Zoopla and the newest place to look for
property, Boomin.com.
The property will be displayed in branch with the brochure
readily available, we will also email, call and text buyers to
pro-actively encourage interest.
You will be allocated a dedicated Sales Negotiator within
our branch. They will keep you fully informed with all the
steps we have taken to promote your property to the
widest possible audience and they will suggest ways to
encourage more viewings and offers!

“I’d endorse Linley and Simpson
because I felt they gave a personal
touch, yet professional, with a ‘nothings
too much trouble’ attitude.”
Mrs Mann
Mortgages through
our partners at
Mortgage Advice
Bureau.

Conveyancing
through our panel of
trusted solicitors

We will call all viewers the day after their viewing for their
feedback. If they have not responded we will try again the
following day and always update you within 48 hours.
On receipt of offers, our experienced team will work hard
to negotiate the best possible price for your property.

Removals with
our partners at
ANYVAN

Once a sale has been agreed, you will be allocated an
experienced Sales Progressor. Their role is to help
progress your sale through to completion. They will liase
with all parties and provide you with regular updates.
At Linley & Simpson, we aim to consistently exceed our
customers’ expectations. Please see for yourselves, the
great feedback we receive from satisfied customers by
visiting linleyandsimpson.co.uk/selling.
As standard our marketing package includes:
- Sprift marketing report
- Professional photography
- Premium & featured listing on Rightmove
- Targeted Facebook advertising
- Detailed floorplan

We have your whole
move covered!

More information
and useful links
1. PRICING
We’ll discuss and agree an undisclosed
Reserve Price (the price your property will
not sell for any less than) and a starting bid
(the price that the property is marketed at

2. GETTING PREPARED
•

to generate interest).
•

Sell your property
with no extra
selling cost
(0% commission)

Have you considered
selling at auction?

We begin to advertise your property whilst
the Auction Pack is being prepared to
Completion taking
place 28 days after a
sale is agreed.

if required.
Our friendly auction team will complete
identiﬁcation checks with you. Don’t worry
this is a quick and easy process but is
a legal requirement for anyone selling a

3. PRE-AUCTION MARKETING

We work in partnership with iamsold,
the largest residential property
auctioneer in the UK, to offer you a
complete and comprehensive range of
property auction services - including
Traditional and Modern Methods.

Your Estate Agent prepares property
details, including photographs and EPC

generate as much exposure, interest and as
many viewings as possible.

•

property.
The team will prepare an Auction Pack, this
provides property information to potential
buyers and includes legal documentation;
it is required to sell a property at auction.
Our experienced team at Medway Law
can provide this and you only pay when
your property sells.

4. READY TO GO!

Traditional Auction

Modern Auction

This method offers complete security as exchange of
contracts takes place straight away when a sale is agreed,
with completion taking place 28 days later. Whilst this
method does offer the most secure and quickest way to
buy and sell these more restrictive timeframes can limit
interest to cash buyers and investors so it’s usually best
suited to those that need a quick sale, are not in a chain,
or have a property that wouldn’t be considered suitable
for a mortgage.

The Modern Method of Auction combines elements of
Private Treaty and Traditional Auction, making it a more
accessible auction method. This method offers the
security of Traditional Auction with financial commitment
from the buyer but has an extended timescale of 56 days
to complete making this method accessible to mortgage
and residential buyers as well as investors and cash buyers.

Once the Auction Pack is completed, the
property can go to auction and bidding

You will be asked to complete a property
questionnaire - to avoid any delays, try and

can begin. Auctions can take place
in-room (a set date/time) or online (with an

get this completed as soon as you can.

agreed start and end date).

5. BIDDING
Interested parties who have had access to
the Auction Pack before the auction can bid

6. YOUR PROPERTY HAS SOLD
Depending on the method of auction you

This method is often best suited to sellers that are looking
for the speed and security of an auction but still want to
generate as much interest as possible.

on the property. The auction will end when
the auction timer runs out and a sale will be
agreed if a bid is received on or above your
agreed Reserve Price.

have chosen, the buyer will have between 28
and 56 days to complete the purchase. In
both cases the buyer will have paid a fee to
reserve the property, so they are committed
to the purchase.

7. NEXT STEPS
Our expert Sales Progression team will help to
take the sale through to completion, keeping
you updated every step of the way.
For more information visit
linleyandsimpson.co.uk

Our moving partners
have been carefully
selected to make
your move as stress
free as possible.
Financial Services
Mortgage Advice Bureau is an award-winning mortgage
broker, with more than 1400 advisers across the UK,
arranging over £16 billion of mortgages per year.
Their advisers have access to over 12k mortgage schemes
from more than 90 UK lenders, including exclusive deals
only available via a mortgage broker. The relationship they
have with the lenders, combined with the volume of
mortgages that they arrange, put Mortgage Advice Bureau
in a very strong position to ensure that you have access to
the latest deals available and receive a first class service.
Their specialist advisers provide mortgage advise
based on the individual circumstances of the
customer, including:

• Home-movers
• First-time buyers
• Remortgaging
• Help to Buy
• Buy-to-Let
Your home may be repossessed if you do not keep up repayments on
your mortgage.There will be a fee for mortgage advice. The actual
amount you pay will depend upon your circumstances. The fee is up to
1% but a typical fee is 0.3% of the amount borrowed.

Conveyancing
Buying or selling a home can be a daunting prospect, but
don’t worry, we will help you manage the process effectively
and most importantly, with as little stress as possible.

More information
and useful links

Follow our simple top tips and you won’t go far wrong.

1. Start Early
Instruct your Solicitor early to make sure you are legally
prepared for sale. If you instruct your Solicitor as soon as
your property comes onto the market, your Solicitor can
undertake all the necessary anti- money laundering checks.
For sellers, they will also send you a Property Information
Questionnaire and a Fixtures & Fittings form to complete
and check the Title. Completing and returning these forms
early can save up to two weeks and help prevent sale
breakdowns.

2. No sale No Fee
Always use a No Sale No Fee service for legal fees.
Unfortunately some sales can fall through and you could be
left with abortive sale costs if you don’t check this.

For more information
on the conveyancing
process visit
linleyandsimpson.co.uk
/solicitors

Mortgage advice is
FREE, could there be a
better deal or rate
available through our
independent advisers?

3. Go In-House
Using an in-house Conveyancing service can
help reduce the amount of time it takes to complete your
house sale. This is because of the excellent working
relationships Conveyancers have with the Estate Agency
Team. Together they make great things happen!

4. What Can You Do?
Always return documentation and forms as quickly as
possible to your Solicitor. It might be the last thing you want
to do after a hard day at work but it is really important to do
this to keep the process moving.
A small delay in returning documents can sometimes result
in a much longer delay further down the chain.

5. If the Property is Leasehold
If selling a Leasehold property, it is really important that you
speak to your management agent to obtain the Leasehold
Information Pack as soon as possible. Management
companies can sometimes take between 4-6 weeks to
process your request. If you wait until the property is sold,
this can cause unnecessarily long delays.

Prepare for a smooth transaction

More information
and useful links

In the community
Linley & Simpson are committed to giving back in all the communities we operate
in. Since 2016 we have raised more than £100,000 for Martin House Children’s
Hospice. In 2020 we launched our first ‘Community Fund’ which invited schools,
community groups, sports clubs and local charities to apply for grants from our
£30,000 fund. We will be releasing another £30,000 in 2021 to support even more
communities. Take a look at some of the groups we have supported.

We have raised
over £100,000 for
our charity of choice
Martin House
since 2016.

Each year we commit
a further £30,000 to
local causes.

Working with the Brownlee Olympian
brothers to give more than 1,000
youngsters their first triathlon
experience.

Our team of charity ambassadors
pledging their support to Martin House.

Unprecedented support promoting young
sporting talent to reach their goals.

Linley & Simpson funded the purchases
of new Samsung Galaxy Android Tablets
which will be used as an additional
learning tool to support students with
sight loss to use technology to aid their
independence with day to day tasks.

Linley & Simpson has donated £250 to
the school to cover the cost of a visit
to York Art Gallery.

We work with local volunteer groups, food
banks and baby banks to collect donations
from our staff and customers.

More information
and useful links

Energy Performance
Certificates (EPC)

This is prepared by a qualified Domestic Energy
Assessor who visits the property and prepares a
detailed report which covers such elements as glazing,
insulation and heating. The property is then given a
rating similar in format to those seen on refrigerators
and washing machines. The certificate is designed to
give prospective buyers information on the energy
efficiency and carbon emissions of the building so that
they may compare it to others on the market. We can
arrange the EPC and ensure your compliance with the
new regulations using a reputable organisation.

Recommend
Linley & Simpson to
a friend or family
member and you both
will receive £100*.
Take a look at our
recommend a friend flyer
for more information.

Removals
Our partners ANYVAN offer the following
to our customers:
Price Guarantee
Find any cheaper removal quote and they promise
they’ll beat it.

Any residential property offered for
sale must have an EPC.

Customised For You
They provide a bespoke service - from packing to
extra helpers

No Hidden Fees
Prices include petrol and VAT. What you see is what you
pay

Rated As Excellent
40,000+ Excellent review and counting on TrustPilot

Visit
linleyandsimpson.co.uk
for more information.

www.linleyandsimpson.co.uk

From check-in to completion

